Definitions
1. 'stage' field represents pipeline stage. It includes the following categories in order: 0_discovery, 1_validate_fit, 2_show_business_value, 3_structure_deal, 4_final_negotiation, 5_closed_won, closed_lost
1. Deals NOT in stage 5_closed_won or closed_lost are considered open or live. Deals with stage '5_closed_won' or 'closed_lost' are considered closed 

Methodology for comparing point-in-time pipeline snapshots across two periods
1. Use opportunity_id as the unique identifier to track opportunities across periods. 
1. Filter out deals with ACV less than or equal to 0. Only keep positive values for each period
1. Create a table and chart representing the 'deal movement waterfall chart' using the methodology described above across the whole business between the two pipeline periods. Do a version with deal count and a separate version of for ACV values
1. 
3. Create actual waterfall charts for both the count and ACV versions
1. Create separate summary tables associated with each category in the waterfall chart to show specific deals associated with each category
1. For the deals that changed stages from one week to the next, create a matrix of original stage to new stage and count of values in each. Do another version of this matrix with sum of ACV value.

Deal movement waterfall chart structure
1. A starting total (“starting_deals”) , along with a a sequence of deltas (some subtracting, some adding) that “walk” the running total down/up all the way to ‘remaining open deals 
1. X-axis should be categorical steps in the following exact  order with the following isTotal value. Calculate the appropriate values (count or ACV)
1. 
2. starting_deals: from the original pipeline period which represents all open deals (isTotal: true)
2. closed won: deals that were marked closed won in the period between snapshots. positive value but should decrease running total (isTotal: false)
2. closed lost: deals that were marked closed lost in the period between snapshots. positive value but should decrease running total (isTotal: false)
2. pushed out of qtr: open deals that originally had a close date in the target quarter (in the original pipeline snapshot) and are still open but whose close date got pushed out beyond the current quarter (in the latest snapshot). positive value but should decrease running total (isTotal: false)
2. new opps added: new deals added to the target quarter that weren’t in the original snapshot. positive value should increase running total (isTotal: false)
2. remaining open deals: This should be a subtotal = starting deals - closed won - closed lost - pushed out of Q + new opps added . This bar should start at y=0
2. progressed forward: deals where stage moved forward. positive value but should decrease running total  (isTotal: false)
2. progressed backward: deals where stage moved backward. positive value but should decrease running total  (isTotal: false)
2. no change: deals where stage didn’t move from the original period. final total = remaining open deals - progressed forward - progressed backward (isTotal: true)
1. Label bars with their actual value (count/acv) not the cumulative change

